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Agenda 

• 15:00 Introduction & instructions & follow up steps

• 15:10 Concept of trainings

• 15:15 Group Leader: role, activities, actions 

• 15:25 Local Nodes: Selection, role, and how to communicate with them, state of art

• 15:30 EuroQuity platform: Demo-day on the platform, explain them community and how 
we work 

• 16:00 E- pitch session: description, processes (timeline, visuals)

• 16:30 Q&A 

 



Concept of trainings: 

1. 10.5.2023:  focus on basic roles, processes, pitch 
session 

2. 17.5.2023:  focus on preparation and coaching of 
companies, dry-run session, D-day

3. 24.5.2023: focus on additional follow up activities – 
how to find new investors? Access to private funding. 

Methodological document for public funding 

Manual for Group Leaders:  how to organize e-pich 
step by step

Calendar of e-pitching sessions: 2/2 May 

E-pitches starting from September 

Instructions & Next steps



Support of Seal of Excellence  - Definition & KPIs

KPIs: - 900 SoEs supported by the EEN2EIC project
- 450 SoEs will apply for funding
- 112 SoEs will receive the funding



How we will work?

5

Group 
Leader

As a coordinator 
of one group

Local 
Nod 

EEN local / 
regional 
member

Bpifrance as leader 
of WP3 – Support SoE 

holders

Coordination and support 
with e-pitches

Training how to use 
EuroQuity platform 
and how to coach 
companies 

Coordination and 
support with helping 
SoEs



Group Leaders



Group Leader: Activities

GL is the connection between EEN2EIC project and its group of EEN countries: 

• To coordinate and support LNs within the designated region:
- to support LNs in their cooperation with SOE SMEs in obtaining finance from 

private and public sources. 
- to prepare and update on the regular base the list of possibilities of funding 

from public sources.
• To add the national investors and public funders to EEN2EIC e-community, 
• To update an e-pitches planning, training and coaching services of selected 
SoE startups and logistic details.
• To participate on onboarding webinars and coaching workshops organized by 
Bpifrance in the context of this project.
• GL will be responsible for supporting Bpifrance in preparation of the e-pitching 
calendar.



Group Leader: Activities

• GL will organize e-pitches:  
- selecting companies from nominations provided by LNs and provide the pre-
pitch coaching for selected companies.
- inviting local and national investors to the e-pitches.
- follow up the pitching companies and will provide additional matchmaking 
services for introduction the companies to the investors.
- to provide all necessary data and contacts needed for reporting to Bpifrance, 
European Innovation Council (EIC) and EEN. 

• Other responsibilities of GLs:
- monitoring and updating the information about the regional / national EU 
innovation funding programmes relevant to SOEs.
- to be active in the implementation of the project and must coordinate their 
actions with Coordination office. 
- to be a member of the selection committee for Local Nodes in their groups.



Local Node:  Activities

LN is the connection between EEN2EIC project and each SoE holder and regional innovation 
ecosystems:  

• to contact and to support directly SoE holders in designated area / EEN consortium
• to add the local investors and public funders to EEN2EIC e-community, 
• to add and onboard SoE startups to EEN2EIC e-community. 
• to participate on onboarding webinars and coaching workshops organized by Bpifrance in 
the context of this project. 
• to select and nominate the SoE companies for e-pitch and provide their contacts to GLs. 
• to invite the local investors to the e-pitches organized by Group Leader. 
• to recommend the national public possibilities to SoE companies and support them if they 
decide to apply. 
• to follow up the pitching companies and provide additional matchmaking support for 
introduction the companies to the investors. 

• To be active in the implementation of the project and must coordinate their actions with GL. 



Local Nodes – Selection, role, and how to communicate with them, state of art 

We received 70 applications for position of Local Node for SoEs until the 
deadline. 

Deadline extension for Partners from Countries that have not yet
signed the Single Market Programme (SMP) Association Agreement: 
25.07.2023. at 17:00 CET (Brussels Time).

Official results will be published the begining of the next week. 

Contracts for GLs, LNs & CILs: after publishing results

First onboarding call for LNs 

Monthly call with them



EEN2EIC Community on EuroQuity platform

To communicate and disseminate the project for the future 
collaboration networks as well as targeting the follow-up 
actions of EEN2EIC in WP3:
 Additional matchmaking with private investors 

 More opportunities for SoEs to participate on different 
events

 Sharing information about public funding, trainings, etc.  =  
communication tool for all of us to benefit and reach out of 
the other stakeholders in the innovation ecosystem

Why e-community?             Why                         ?



      : The matchmaking platform connecting innovation ecosystems globally

40+ communities and  
192 labels (Europe, 
Africa, Asia, LATAM).

Organizing more than 50 
digital events per year 

with more than 300 
companies in addition to 
the digital connections 

that take place on 
EuroQuity.  

A qualified dealflow 
backed by our partners

In quantity and diversity for 
investors accessible via the 

platform, epitchs and 
personalized connections.

One of the leading digital 
services in Europe and 

Africa to assist companies 
in their search for investors 

and business partners. 

Increase the visibility of companies

Find investors

Join innovation ecosystems in 
Africa and Europe

Connect with new potential partners

Main benefits for SMES:

EuroQuity is an online 
matchmaking 

platform created in 
2008

Helping companies 
meet

investors and partners

Users:

3000
investors

20 000
Companies

2500
Business 
Support 



EuroQuity:  A service that has accelerated its development over 
the past two years

40+

17+ 

innovative companies with 
an international vocation; 
2,700 investors from BA to 

series B; 1,900 support 
structures.

communities led by key 
players in the French, 
European and African 

ecosystems and 192 labels 
that certify quality 

companies.

e-pitches per year to 
support more than 300 

companies..

partnerships, 
systematically 

renewed or extended.

92%
satisfaction rate.

30%

50+20 000+ 

of the companies that 
pitched in 2020/2021 have 

raised funds, 70% of the 
others are in discussion with 

investors.



EuroQuity: Europe Communities and Partnerships

Europe

🤝 Value proposition

Expand the EIC’s Business 
Acceleration Services by 

addressing two of the greatest 
challenges for its innovators: 

accessing specialized sector-
focused services and 

attracting private investors.

📋 Our Role
Selecting the potential EIC 
Partners for supporting EIC 

portfolio and connecting them 
with co-investors (from seed to 

Series C rounds)

🛠 Our Services
Digital community & services

E-pitching sessions
Webinars

🚀Metrics
100+ companies supported

+150 VC registered

Europe

🤝 Value proposition

Initiative for support and 
acceleration of Business 

support organisations 
(BSOs) from less 

connected regions in 
Europe and matchmake 

them with the most 
developed European hubs. 

Creation of a pan-
European community as 
the one-stop shop for all 

BSOs and its “customers”.

🛠 Our Role & Services
Digital community & 

services
Onboarding of BSOs & 

their acceleration
Webinars

🚀Metrics
10 BSOs from less 

connected regions
5 European Hubs

Blue Economy in the 
European Union

🤝 Value proposition

Create partnership 
opportunities between the 
entrepreneurs, investors, 

corporates and innovation 
stakeholders interested in 

to the Blue Economy.

🛠 Our Role & Services
Digital community
E-pitching sessions

🚀 Metrics
10 E-pitching sessions

50+ Investors registered on 
average

Connecting Greece with 
international stakeholders

🤝 Value proposition

Offer international growth 
and matchmaking 

opportunities to selected 
Greek enterprises, by 
creating channels of 
communication with 

potential investors and 
other partners.

🛠 Our Role & Services
Digital community & 

services
E-pitching sessions

Webinars

🚀 Metrics
6 E-pitching sessions

45 startups
40+ VC registered on 

average



Europe

🤝 Value proposition

Access2EIC is a 7-year 
coordination and support 

action of 16 partners, which 
builds upon the foundations 
laid by previous EIC support 
networks and in line with the 

new Horizon Europe Framework 
Programme.

📋 Our Role
Supporting of EIC Transition 

beneficiaries, via organization of 
2 pitching session per year, 

educational webinars, and one 
on-site pitching event. 

🛠 Our Services
Digital community & services

E-pitching sessions for Transition 
beneficiaries

Webinars

🚀Metrics
80+ companies supported

+150 VC registered

EIC ScalingUp

🤝 Value proposition

This programme is 
dedicated to creating a 

model for European deep 
tech Series B/C companies 

to scale beyond series B.

🛠 Our Role & Services
Roadshow activities

Communication (videos, 
social networks).

15 e-pitching sessions 
2 on site pitching sessions 

3 international tours

🚀 Metrics
50 scale-ups supported

€ 600.0Mn+ raised
5+ Articles published in 

major papers
300+ Matchmakes within 
investors and corporates

Taftie – network of 
Innovation Agencies 

🤝 Value proposition

Taftie High Potential 
community gather the 

best high potential 
innovative SMEs with 
European ambition 
belonging to Taftie 

innovation agencies' 
network.

🛠 Our Role & Services
Digital community & 

services
3 e-pitching sessions per 

year 

🚀Metrics
75+ companies supported 
80+ investors registered on 
average on each session

InvestEU Portal

🤝 Value proposition

InvestEU Portal
The EIPP (European 

Investment Project Portal) 
is the European 

Commission's platform for 
project promoters and 

investors to meet.

🛠 Our Role & Services
Ensuring a wider 

dissemination between 
project promoters and 

companies, in particular 
SMEs based in EU-

countries, Norway and 
Iceland. 

4 e-pitching sessions per 
year 

3 investors office hours per 
year.

🚀Metrics
40 startups supported
20 investors involved

EuroQuity: Europe Communities and Partnerships



Partnerships and communities with bilateral organizations 

Supporting partners in EU Projects

Labels of business support organizations & 
support in the organization of pitch events

EuroQuity’s partners: how they use our services

Labels

European labels African labels



EuroQuity : Impact of pitch sessions

Reverse pitch with TOP investors

Investors regularly participating in our pitching sessions (in 2022)

 VCs interested in African companies VCs interested in European companies



EuroQuity : our services

VC
Scouting 

Ecosystems
Connexion

Services

Start-up
Coaching

Digital
communities

 E-Pitch 
Sessions

Investors 
Office 
Hours

Platform

Incubators
Accelerators Entrepreneurs

Investors

Labels 

Reverse 
Pitch

Search for a
 Co-Investor

Fund
 Raising

Search for 
Partners

Webinars 
Matching 

B2B 

Learning 
Expeditions



EuroQuity : Organization of e-pitching sessions

The European Innovation Council and EuroQuity-Bpifrance organized 
a pitching event for investors focused on cybersecurity. Eight EIC-
backed SMEs were selected by investors and had the chance to 

present their innovative solutions during an online event to a board 
of jury members, consisting of representatives from VC funds: 3VC, 
Ace Capital Partners, Adara Ventures, Armilar, Caixa Capital Risc, 

Crane Ventures, eCapital, Evonik, JCI Ventures - Johnson Controls, 
KPN Ventures, Lightbird Ventures & Marcau Partners, NGP Capital, 

Orevon Venture Partners and SONAE IM. Following this session, 
investors were invited to schedule one-to-one meetings and one 

company was selected as the best pitch of the day. 

The Taftie High Potential Community aims to promote best-in-class 
SMEs with strong innovation potential coming from all European 
countries and selected by the Innovative Agencies, members of 

Taftie. European and international investors can access this unique 
and very qualified deal flow through 3 e-pitching sessions per year, 

and all along in the Taftie High Potential Community on EuroQuity. For 
each pitch session, at least 8 companies coming from 8 different 
countries are invited to showcase their businesses. Following the 

session, investors can schedule 1-to-1 meetings with each 
entrepreneur. The goal is to provide selected innovative companies 

with new opportunities to support their growth on a continental level. 



EuroQuity : Organization of an on-site Investor day

The EIC & EuroQuity - Bpifrance Deep Tech Investor Day (7th March 2023):

🛠 19 innovative Deep Tech startups were pitched and more than 75 investors from across Europe attended. 

🛠 A  board of 25 jury members chose the best EIC-backed companies in Advanced computing & Electronics, Quantum & Semiconductor and AI 
& Big Data. 

🛠 Organized together with evening cocktail night before and private dinner on D-day. 

🚀 Metrics: 
120+ participants

77 investors
250+ one-on-one meetings



EuroQuity : Organization of an Investor Office Hours

The Investors Office Hours (26th April 2023):

🛠 12 innovative women led startups in ClimaTech and HealthTech were presented their solutions on one-on-one meetings 
with selected investors. 

🛠 12 best investors selected in verticals and invited by EuroQuity . 

🛠 Organized together with InvestEU portal. 

🚀 Metrics: 
12 women led companies

12 investors
25+ one-on-one meetings



EEN2EIC Community on EuroQuity platform

Registration:
https://bit.ly/3HNDRRl



You can create your profile and profile of your organization in one 
step:



Euroquity : An expertise in matchmaking startups and investors

Our metrics over the past 3 years

+2 800 150 +900 

+1 600 

Investors in our network

(25% VC, 70% BA, 5% 
others)

E-pitching sessions 
organized

Matchmaking facilitated 
between startups and 

investors

20%
Fundraising Closing rate 

for startups supported by 
EuroQuity

Volume of funds raised by 
the pitching startups

+$1B

Startups selected and 
supported in their 

fundraising



Euroquity : example of an epitch session organised with the EIC

EIC epitching with investors on Aerospace and 
Aeronautics powered by EuroQuity – April 20th 

7 10

11

Startups Jury members

Selection of startups & 
Live questions

Connections between 
investors and startups

1h20
Duration of the pitch 

session

Time dedicated to each 
startup for their pitch

5min

59
Registered investors (VCs, 

CVCs & BA)



Euroquity : example of an epitch session organised with the EIC

Early February – 
identify jury members 

and contact them

End of March – blog 
post, validation of 

companies, invitation 
to investors

End of March/Early 
April – dry-runs with 

the 7 companies, 
promotion of event on 

social media

Day of pitch session & 
follow up with 
connections

Recap email with 
recording to investors 

February 1st April 1st April 20th April 24th

1 day 0,5 day 1,5 day 0,5 day 0,5 day

Preparing the pitch session: ~4 days of preparation over 3 months



Euroquity : example of an epitch session organised with the EIC
Identifying jury members

 Identify the sector and typology of 
companies that will be pitching

 Target the investors matching the 
typology of the startups

Contact them via email/linkedin

Validate their participation and actions 
required from them

Bryce Tech report 2022, Start-Up Space UPDATE ON INVESTMENT IN COMMERCIAL SPACE VENTURES

Early February – 
identify jury members 

and contact them

End of March – blog 
post, validation of 

companies, invitation 
to investors

End of March/Early 
April – dry-runs with 

the 7 companies, 
promotion of event on 

social media

Day of pitch session & 
follow up with 
connections

Recap email with 
recording to investors 

February 1st April 1st April 20th April 24th

Example of a mapping of space industry VCs found on google



Euroquity : example of an epitch session organised with the EIC

Early February – 
identify jury members 

and contact them

End of March – blog 
post, validation of 

companies, invitation 
to investors

End of March/Early 
April – dry-runs with 

the 7 companies, 
promotion of event on 

social media

Day of pitch session & 
follow up with 
connections

Recap email with 
recording to investors 

February 1st April 1st April 20th April 24th

Completion of information forms by companies

Sharing company’s teasers on blog/social media/newsletter to investors

Creation of EuroQuity profile/EEN2EIC Community

Do all dry-runs, plan additional call if needed

1 month before 
Important 

actions



Euroquity : example of an epitch session organised with the EIC
Sending invitation to investors

Create registration form for investors

 Possibility to automate calendar invitations 
when investors complete the form

Use the same form link on the blog, 
newsletters, socials media posts



Euroquity : example of an epitch session organised with the EIC
Short teaser form for companies



Euroquity : example of an epitch session organised with the EIC
Communication about the event

LinkedIn post with presentation of jury 
members or of companies

Blog post with link to registration & description of companies



Euroquity : example of an epitch session organised with the EIC
One-on-one form : connecting investors with companies

Early February – 
identify jury members 

and contact them

End of March – blog 
post, validation of 

companies, invitation 
to investors

End of March/Early 
April – dry-runs with 

the 7 companies, 
promotion of event on 

social media

Day of pitch session & 
follow up with 
connections

Recap email to 
investors 

February 1st April 1st April 20th April 24th

 Form shared before, during and after the 
session

 Possibility to book meetings or ask for an 
intro



 Wednesday: May 17th 2023, 15:00 CEST

 Wednesday: May 24th 2023, 15:00 CEST 

Calendar of trainings for GLs: 

Next steps



Jana Drzkova
EuroQuity - Bpifrance

jana.drzkova@ext.bpifrance.fr
+421 915 825 761


